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ROLL NUMBER: P25700560

Mr. Rohit Sanjay Indule
Male

DOB

06-Feb-2002

TECHNICAL SKILLS

e AutoCAD
e MS Office
e MS Project
e Primavera

¢ Building Information Modeling
(BIM)

PERMANENT ADDRESS

Flat No. E - 1103, The Metropolitan
Society, Opposite Darshan Hall,
Pimpri-Chinchwad Link Road,
Chinchwad, Pune 411033

City: Pune

State: Maharashtra

Pincode: 411033

LANGUAGE

e English
e Hindi
e Marathi

NICMAR University, Pune

MBA-ACM | MBA in Advanced Construction Management

SUMMARY OF QUALIFICATION

Course / Board / University Name CGPA/ Passing
Programme (%) Year
MBA-ACM NICMAR University, Pune 8.79 2027

B.Tech SAVITRIBAI PHULE PUNE UNIVERSITY 82.75 2024-May

Civil Engineering

Intermediate CENTRAL BOARD OF SECONDARY 73.8 2020-Jul
Science (PCM) EDUCATION

High School CENTRAL BOARD OF SECONDARY 93 2018-May
EDUCATION

INTERNSHIP / PROFESSIONAL TRAINING (Total Duration: 12 Weeks)

know How Schools LLP
05-Jun-2023 - 05-Jul-2023 4 Weeks

PROFILE: Onsite Civil Training Intern (Building Construction))

Construction SOPs and Procedures:

e Studied Standard Operating Procedures (SOPs) for various construction activities to understand
their execution on site.

¢ Developed an understanding of construction procedures and their implementation across
multiple project sites

Site Inspection and Checklist Preparation:

¢ Prepared activity-specific checklists to assess whether prescribed construction procedures were
being followed on site.

¢ Visited multiple construction sites to observe work practices and check compliance with relevant
SOPs using prepared checklists.

Site Coordination and Technical Discussions:

¢ Interacted with site engineers, safety personnel, and other site team members to understand
construction practices and site-level procedures.

o Participated in discussions regarding construction activities, SOP implementation, and site
execution practices.

EZ Realty
04-May-2026 - 04-Jul-2026 8 Weeks

PROFILE: Real Estate Marketing Intern

Client Interaction and Support:
e Discussed property requirements, budget, and location preferences with prospective buyers.

e Provided information about residential projects, including pricing, amenities, location
advantages, and project features.

e Addressed customer enquiries and clarified project-related queries to assist prospective buyers.
Sales and Lead Management:

¢ Identified potential buyers and contacted prospective customers through outbound calling to
generate leads.

¢ Maintained records of prospective customers, their enquiries, and follow-up activities to support
lead tracking and ongoing communication.

Site Visits and Coordination:
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¢ Arranged and coordinated property site visits for prospective customers.

e Assisted prospective buyers in exploring residential projects and understanding their key
offerings during site visits.

e Coordinated with project sales representatives during customer site visits.



