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Mr. Yadhneshraje Kishor

Burade
Male

DOB

22-Oct-2001

TECHNICAL SKILLS

e AutoCAD

e MS Office
¢ Photoshop
e Lumion

e Sketchup

e Blender

¢ Revit

PERMANENT ADDRESS

BALEWADI, PUNE,
MAHARASHTRA
City: Pune

State: Maharashtra
Pincode: 411045

LANGUAGE

e Hindi
e Marathi
e English

NICMAR University, Pune

MBA-ACM | MBA in Advanced Construction Management

SUMMARY OF QUALIFICATION

Course / Board / University Name CGPA/| Passing
Programme (%) Year
MBA-ACM NICMAR University, Pune 7.92 2027
Graduation PRIYADARSHINI INSTITUTE OF ARCHITECTURE 57.1 2025-May

AND DESIGN STUDIES

Intermediate NAGPUR 64.62 2019-Feb

High School NAGPUR 78.2 2017-Mar

INTERNSHIP / PROFESSIONAL TRAINING (Total Duration: 42 Weeks)

SHITESH AGRAWAL ARCHITECTS PVT. LTD.
23-Jan-2023 - 18-Sep-2023 34 Weeks
PROFILE: ARCHITECTURAL INTERN

Produced comprehensive 2D architectural drawings, working details, and elevations for various
developments, including a private residence at Reshimbagh and a hotel at Manish Nagar, ensuring
strict adherence to local building codes.

Facilitated design coordination as a consultant for the Mahindra Nestalgia project by cross-
referencing architectural and structural documentation, verifying slab layouts, and resolving inter-
team design conflicts.

Contributed to the AESA Award-winning "Yashada Epic" project by producing comprehensive
design presentations and curating all documentation required for the successful award submission.

Accelerated client approval processes by developing immersive 3D visualizations and spatial
models in SketchUp to clearly communicate design intent.

Conducted regular site visits to verify as-built conditions, record precise measurements, and
monitor ongoing construction progress against issued architectural plans.

Curated material palettes, finishing schedules, and interior mood boards, coordinating directly with
vendors to source physical samples for client presentations.

Participated in client consultation meetings to record actionable feedback, translating conceptual
design changes into revised drafting sets.

BLUBRICK REALTY
05-May-2026 - 05-Jul-2026 8 Weeks

PROFILE: Sales Executive

Sales Executive Intern

Lead Generation & Outreach: Executed targeted cold-calling campaigns to prospective buyers,
successfully pitching real estate developments with a primary focus on the Mahindra Citadel project.

Client Consultation: Conducted comprehensive needs analyses to evaluate consumer
expectations and recommended tailored property solutions from the firm's diverse portfolio.

Pipeline Management: Tracked and maintained a robust pipeline of interested prospects through
strategic, consistent follow-up communications.

Client Conversion: Guided potential buyers through their purchasing decisions, successfully
transitioning them from initial phone inquiries to physical sales office visits.

CERTIFICATION DETAIL

e BIM Fundamentals for Engineers
¢ Finance for Non-Financial Managers



