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ROLL NUMBER: P24703045 Profile Verification Status

o 10th Marksheet/Certificate is not verified.

o 12th Marksheet/Certificate is not verified.

e Graduation Marksheet/Certificate is not verified.
e Aadhar Card is not verified.

e PAN Card is not verified.

e Experience details are not verified.

SUMMARY OF QUALIFICATION

\-‘-f Course/ Board / University Name CGPA/ Passing
Programme (%) Year
Mr. P'yusr: Pandey MBA-NBS NICMAR University, Pune NA 2026
Male
Graduation DEVI AHILYA VISHWAVIDYALAYA, INDORE 74.3 2024-Apr
DOB
Intermediate CENTRAL BOARD OF SECONDARY 65.4 2021-Jul
24-Feb-2003 EDUCATION, DELHI
TECHNICAL SKILLS High School CENTRAL BOARD OF SECONDARY 65.2 2019-May
) EDUCATION, DELHI
e MS Office
O Telly B TOTAL WORK EXPERIENCE: 2 month(s)
e canva
VIRASHA INFRASTRUCTURES
PERMANENT ADDRESS 11-Jun-2024 - 10-Jul-2024 0 Years, 0 Months, 29 Days
P-33 Rishipuram, Phase-2 BDA PROFILE: Management Trainee
Road Khajuri Kalan Huzur, )
Awadhpuri 1. Market Resegrch and Analy5|_s
City: Bhopal Data Collection Data Collection: Conduct research on market trends, customer demands,

and competitor activities.

Analysis: Assist in analyzing real estate data to help the company make informed decisions
on pricing, project feasibility, and future investments.

LANGUAGE Reporting: Create reports summarizing market trends and their potential impact on the
company's projects.

State: Madhya Pradesh
Pincode: 411045

e ENGLISH
e HINDI

2. Sales and Marketing Support
Client Interaction: Work with the sales team to understand customer needs and support
them in meetings or presentations.
Lead Generation: Assist in generating leads and expanding the company’s client base.
Digital Marketing: Help in managing online presence, social media, and promotional
campaigns.

MAGESTIC REALTIES
12-May-2025 - 06-Jul-2025 0 Years, 1 Months, 24 Days

PROFILE: SALES

Lead Qualification & Nurturing.

Client Relationship Management.

Site Visit Coordination & Execution.

Sales Presentation & Negotiation Support.
Documentation & Follow-up.

Market Feedback & Analysis.

S T o

INTERNSHIP / PROFESSIONAL TRAINING (Total Duration: 12 Weeks)

VIRASHA INFRASTRUCTURES
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11-Jun-2024 - 10-Jul-2024 4 Weeks

PROFILE: MANAGEMENT TRAINEE

1.

Market Research and Analysis

Data Collection Data Collection: Conduct research on market trends, customer demands,
and competitor activities.

Analysis: Assist in analyzing real estate data to help the company make informed decisions
on pricing, project feasibility, and future investments.

Reporting: Create reports summarizing market trends and their potential impact on the
company's projects.

Sales and Marketing Support

Client Interaction: Work with the sales team to understand customer needs and support
them in meetings or presentations.

Lead Generation: Assist in generating leads and expanding the companya€™s client base.
Digital Marketing: Help in managing online presence, social media, and promotional
campaigns.

MAGESTIC REALTIES

12-May-2025 - 06-Jul-2025 7 Weeks

PROFILE: SALES

S e o

Lead Qualification & Nurturing._x000D__
Client Relationship Management._x000D_
Site Visit Coordination & Execution._x000D_
Sales Presentation & Negotiation Support.
Documentation & Follow-up.

Market Feedback & Analysis.



